MORE VALUE FROM EXIT RAMP IS A
THE DEAL YOU'RE DEALER-CONTROLLED
ALREADY WRITING.
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SCAN TO
LEARN MORE




LONGER LOANS
SHOULDN’T MEAN
LONGER TRADE
CYCLES.

The average new-vehicle loan now runs close to six
years. That can leave customers stuck in vehicles
long after they're ready for something different.
When they're underwater, your BDC can't simply
call them into their next vehicle. Exit Ramp removes
that barrier.

By putting a prepaid negative-equity benefit in place
at the time of purchase, you give customers a way to
trade after 12 payments—even when they owe more
than their vehicle is worth.

Instead of waiting years for equity to catch up, your
dealership gets another opportunity to sell sooner.

BUILT INTO THE
DEAL. NOT ON TOP
OF IT.

Exit Ramp helps your dealership turn today's
customers into tomorrow’s opportunities by
shortening the trade cycle, addressing negative
equity, and giving customers a financial reason
to return to your store.

YOUR NEXT DEAL
STARTS WITH THIS
ONE.

Exit Ramp is built into the vehicle purchase from the
start. When a customer purchases a vehicle with an
Exit Ramp contract, they become eligible to return

to your dealership or ownership group after making
at least 12 payments over a minimum of 12 months.

They can trade for another vehicle before the end of
their original loan or lease term, even if they still owe
more than the vehicle is worth.

TODAY
Customer purchases a vehicle =
and Exit Ramp.

12 MONTHS

- Customer has made at least 12 —

payments and becomes eligible.

RETURN
Customer comes back to your -
dealership or group to trade.

NEXT DEAL

- Exit Ramp pays the covered negative equity ~

amount, and you sell the next vehicle.

The benefit stays with your dealership or
ownership group. If the customer chooses to
trade somewhere else, they cannot take the

Exit Ramp benefit with them.

YOUR CUS!
BASEIS W
ALREADY YOUR

BEST PIPELINE.

The hardestpartof winning thenext dealisfinding
the customer. Exit Ramp changes that.

Every Exit Ramp contract creates a future sales
opportunity tied directly to your store. You know
who the customer is, when they purchased, when
they become eligible, and why they have a reason
to return.

When that time comes, your BDC isn't making

a generic equity-mining call or hoping they're in
the market. They're calling with a specific reason
to reconnect.

Because the benefit can only be used at your
dealership or ownership group, the customer has a
financial reason to come back to you for their next
vehicle—before a competitor gets the first call.

EXIT RAMP TURNS THE CUSTOMER YOU'VE
ALREADY SOLD INTO YOUR NEXT SALE.
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